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Artist: Lee Greenwood
Proud To Be An American

If tomorrow all the things were gone,
| 6d wor kenylifar al |
And | had to start again,
with just my children and my wife.

| 6d thank my lucky stars,
to be livindhere today.
6 Cause the flag still stands f

and they can6t take that awa)

And I 6m proud to be an Ameri c.
where at | easted know | édm fr
And | won@ forget the men who died,
who gave that right to me.

And | gladly stand up,
next to you and defend her still today.
6 Cause there ainét no doubt | |
God bless the USA.

From the lakes of Minnesota,
to the hills of Tennessee.
Across the plains of Texas,
From sea to shining sea.

From Detroit down to Houston,
and New York to L.A.
Well there's pride in every American heart,
and ité time we stand and say.

That |1 d&dm proud to be an Amer i
where at |l east | know | 6m fre
And I wont forget the men who died,
who gave that right to me.

And | gladly stand up,
next to you and defend her still today.
Cause there aindédt no doubt | |
God bless the USA.
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And | 6m proud to be and Amer i c
where at |l east | know | 6dm fr e
And | won@ forget the men who died,
who gave that right to me.

And | gladly stand up,
next to you and defend her still today.
Cause there aindt no doubt | [
God bless the USA.
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WELCOME

NEW MEMBERS
Plus One, Inc. 7 Kenton
Antwilla Davis
Van Horn Realty
Tabbetha Scott
Yocum Realty
Jethro Montgomery
TRANSFER
Hartsock Realty, LLC
Deborah Kyzer
REINSTATEMENTS
Oakridge Realty
Chuck Eichelberger

NEW MLS OFFICE

Assured Appraisal Services
8093 Cleveland Massillon Rd
Cleveland, Ohio 44216
Phone: 330-882-6471

Steve Roch
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West Central Association Membership Statistics

Year to Year to Year
Date thru Date thru Ending
6/15/2009 6/15/2008 | 12/31/2008
# Offices 63 61 60
# Primary Members 352 375 348
# Secondary Members 5 6 6
# Affiliates 24 27 26
West Central Association MLS Statistics
Year to Year to Year
Date thru Date thru Ending
6/15/2009 6/15/2008 | 12/31/2008
# Offices 79 71 68
Total Membership in Multiple 361 378 355
New Listings 1351 1573 3137
Closings 560 811 1639
|
-

The Union Bank was left out of the RPAC Auction article last month by

accident. We want to be sure to thank them for donating an article and
contributing toward the success of the auction.
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Is Your Birthday in September, October or November?

If you are up for your three (3) year renewal, approximately (60) days
before your birthday you will receive notification from the Ohio Division of
Real Estate. WATCH FOR IT!

Call the ODRE at 614-466-4100 if you do not receive this 60 days in
advance.

It is YOUR responsibility to keep a current address on file at the
Division. You also need to notify the Board Office so we can keep
our records accurate. Call the Board Office and we will fax you a
form if you need one.




BOARD OF DIRECTORS

President Irwin called the meeting to order @ 8:30.
President Elect Jim Kitchen, Tim Stanford, Belinda
Glenn, Janet Kroeger and Sandy Foreman were
present. Vice President Neal Obringer and Jill
Resor were late. Linda Painter-Stemen and Steve
Uncapher were absent.

Approved new members and affiliate in their
respective categories: Antwilla Davis, Karalee
Hendrickson, Plus One - Kenton; Norma Lusk,
Schrader Realty; Tabbetha Scott, Van Horn Realty
and Jethro Montgomery, Yocum Realty.

Affiliate: Swartz Contracting

The next meeting is scheduled for July 8, 2009.
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LETTER DESIGNATIONS
FOR
CONTINUING EDUCATION COURSES

A Appraiser Course
Computer Basic

C Canons of Ethics
D Core Law

E Elective

F Computer Specific
G Civil Rights

JULY MEMBERSHIP MEETING
Friday, July 10th

Light Lunch 11:30
Meeting 12:00 NOON

SHERIFF SALES

Sargent Al Mefford will be here to tell us what is
happening with them and answer any questions
you may have regarding them.

You wonot want t o mi
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to Michelle Donnelly, American Home Shield for
providing one hour of continuing education on
fiStigmatized Propertiesoat the June Membership
meeting. A lot of useful information was learned by
all who attended. Thanks to Janet Kroeger for
nourishing the members with her good cooking for
lunch.
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- From the desk of the President:

We all owed some time for
last membership meeting held on June 12". This
was a way for members to let the officers know

what the members are thinking and what you want
from the Board. | was very pleased with the
participation.

Some of the things that were brought up, that will
be referred to the respective committee chairs for a
closer look are:

e Why we donoét get
membership meetings? Suggestion: Maybe
change the day.

e Discussed paying our MLS dues on line. At
this time it is not mandatory to pay on line,
however | would like to point out, that the
reason we are going with this is to save the
board money, and in return keep your dues
down as much as possible.

¢ Discussed having the late penalty waived,
or perhaps have the members struggling
with their finances to work out a payment
plan. This will be discussed further at the
executive meeting to be held June 26".

e Discussed why more tools were shut off in
Innovia, particularly The Agent Market
Share. Some members present thought it
was a matter of privacy. The concern is that,
these are being taken away without the
members knowing about it.

I thank all of you who participated and the
committees will be working on addressing the
issues that were brought up.

Teresa
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rof the Law

MORTGAGE FRAUD: Recognizing the Signs

Financial crimes are one of the fastest growing areas of criminal activity in the United States and one of the
fastest growing areas of financial crimes is mortgage fraud. Fraud involves two parties: one makes a false
statement of fact material to the business involved and the other party relies on that statement to their
detriment. In mortgage fraud false or inaccurate information in connection with a mortgage application is
provided and that information causes a lender or another in the chain of approving and funding that loan to
make the loan or to make the loan on terms and conditions different than if the true facts were known.

1 Fraud for Housingoin which a borrower will knowingly provide false or at least inaccurate information
regarding his or her qualification for the loan. This might be something as innocent sounding as fudging a little
on their income levels or employment in order to qualify for the loan or for better terms on a loan.

Although we would like to see everyone be able to obtain the American Dream of homeownership, real estate
agents must be careful when counseling purchasers to avoid any suggestion that enhancing certain facts may
assist a buyer in qualifying for the necessary mortgage. The desire to be helpful can not override good sense
and honesty. The REALTORS® Code of Ethics requires members to treat all parties to the transaction
honestly, including those providing the financing for the purchase.

2 Fraud for Profitowhich is sometimes referredt o as fii nd u s thbegause intypicatlygequirésrata u d 0
least the cooperation, if not the participation, of an appraiser, real estate broker, mortgage broker or other real
estate professional. Such cooperation or participation does not always require any action on the part of the real
estate professional. It can be implicit throughthereale st at e p r odilwestcsdisaoseaot corect &
representation made by someone else which the professional knows to be false. The consequences for the
housing market differ only as to degree. The latter group causes far more in losses to the mortgage industry
and ultimately the public because the people involved are not trying to stay in the property and never intended
to make the payments required by the mortgage. Often their schemes will involve multiple properties and
parties. They are motivated to commit mortgage fraud solely by the money that can be taken from a property.
When they have done that or the threat of being caught increases they will often disappear. Individuals who
provide false information to the lender to help secure their own housing lack the same kind of bad motivation
and usually intend to make the payments to stay in the housing. But if they default on the loan because they
really were not qualified, the community is still left with foreclosed housing and the individuals with damaged
credit and credibility.

Recognizing the Signs

Mortgage fraud is accomplished through the use of false documents, identity theft, straw buyers, and
sometimes the witting or unwitting assistance of real estate professionals. To protect themselves and

their clients, real estate agents must be able to distinguish between legal and illegal mortgage practices. There
are a number of different ways in which the real estate agent may inadvertently become involved in these
schemes or involve their seller clients. Agents may be asked to interfere in the appraisal process, alter or not
include parts of the purchase agreement that is provided to the lender or title company, intercept verifications
of income or employment history or help out by hand carrying verifications provided by the buyers or others
working with the buyer. Any of these activities could be a part of a mortgage fraud scheme.

Some common examples of mortgage fraud as described by the FBI include:

Property Flipping - Property is purchased, falsely appraised at a higher value, and then quickly sold. What
makes property flipping illegal is that the appraisal information is fraudulent. The schemes typically involve one
or more of the following: fraudulent appraisals, doctored loan documentation, inflating buyer income, etc.
Kickbacks to buyers, investors, property/loan brokers, appraisers, title company employees are common in this
scheme. A home worth $200,000 may be appraised for $400,000 or higher in this type of scheme.

Silent Second - The buyer of a property borrows the down payment from the seller through the issuance of
a non-disclosed second mortgage. The primary lender believes the borrower has invested his own money in



the down payment, when in fact, it is borrowed. The second mortgage is usually not recorded to further
conceal its status from the primary lender.

Nominee Loans/Straw Buyers i The identity of the borrower is concealed through the use of a nominee
who allows the borrower to use the nominee's name and credit history to apply for a loan.

Fictitious/Stolen Identity i A fictitious/stolen identity may be used on the loan application. The applicant
may be involved in an identity theft scheme: the applicant's name, personal identifying information and credit
history are used without the true person's knowledge.

Inflated Appraisals - An appraiser acts in collusion with a borrower and provides a misleading appraisal
report to the lender. The report inaccurately states an inflated property value.

Equity Skimming - An investor may use a straw buyer, false income documents, and false credit reports, to
obtain a mortgage loan in the straw buyer's name. Subsequent to closing, the straw buyer signs the property
over to the investor in a quit claim deed which relinquishes all rights to the property and provides no guaranty
to title. The investor does not make any mortgage payments and rents the property until foreclosure takes
place several months later. As is demonstrated in each of the foregoing descriptions, a key element of the
problem is the imbalance of information. One side, normally the borrower or someone working with the buyer,
conceals information from or affirmatively misleads the lender. Anytime an agent suspects this may be the
case, further investigation is warranted to rule out any involvement by the agent or their unwitting client in a
fraudulent transaction. There are several clues which may alert the agent that there may be a problem.

One of the most important documents in detecting fraud is the original sales agreement and any addenda to
that agreement. It is the document which the real estate agent is most likely to be involved in preparing. Thus,
care must be exercised in preserving its accuracy. Things to be sure of:

- The property is clearly identified

- All parties to the transaction are identified and have executed the agreement

- The signatures are legible or properly identified

- All riders and addendums are attached

- There are no blanks or inconsistent information in the purchase and sales agreement
- It accurately reflects the consideration to be paid by the buyer for the property

Other possible red flags:

- Significant sales price adjustments that are not supported by comparable market data possibly accompanied
by request that list price in MLS be altered to reflect appraised value.

- Required use of a particular appraiser

- Down payment assistance programs that charge excessive fees or that attempt to place restrictions on how
their participation is reported in contract documentation, including the HUD 1

- Large seller contributions, possibly in the form of provisions for large decorator or improvement allowances

- Mortgage brokers who refer prequalified buyers to agents

- Statement that the buyer will occupy the property is questionable. For example, the buyer is retaining old
property or there is unrealistic commute to the buyer employment

- Buyer has very limited credit history and existing history is with high rate consumer finance companies

- Credit history indicates the repayment of a prior obligation did not include any interest payments

- Unrealistic income for occupation

- Recent drastic increase in income due to a raise or a new job

- Sales contract, appraisal and titeworkd i sagr ee wi t h smane pne appraidalshowseptoperyr 6
or comps previously sold in past year.

If these warning signs are present in your transaction, bring the situation to the attention of your broker. While
f r a u dinvelvededery time one of these warning signs appear, the few minutes it will take to decide
between innocent and fraudulent can save you and your broker time, money and maybe even

your license, and reporting fraud will protect the communities in which you do business.

Mortgage fraud includes a whole category of illegal business dealings. The different schemes that may be



used include, but are certainly not limited to, property flipping, equity skimming, application fraud, credit or
income misrepresentation or asset and down payment misrepresentation. Mortgage industry professionals and
law enforcement break these different schemes into two groups.

Mortgage fraud is more than a just a possibility for real estate professionals. Read the following fraud profile
which describes one b r o k expefience and lesson. An agent was asked by a friend to help in the

acquisition of a distressed property. This friend was in the mortgage brokerage business with her husband.
The agent successfully assisted her friend in the purchase. Unbeknownst to the agent, the buyers arranged a
simultaneous closing for the same property to another buyer for double the original purchase price. The issues
of fraud were as follows:

1. The second buyer was a straw buyer whose loan qualificationswereien hanced o .

2. A fraudulent appraisal was obtained to substantiate the inflated second sale price to the lender funding the
loan.

3. The simultaneous closing was doctored to allow the high LTV loan on the second transaction to close first in
order to fund and close the first transaction.

4. Participation of the escrow closer is not documented but the closing sequence certainly should have raised
guestions.

5. Not surprisingly, the straw buyer did not perform on the loan and the lender took a large loss.

Outcome: The mortgage broker served Federal prison time. Unfortunately, his name has come up again
following his release from prison. The agent was not prosecuted only because there was no evidence that she
had any knowledge of the fraudulent second sale to the straw buyer.

Lesson learned: If the agent becomes aware of a short-term flip of a property for a lot more money, without
justification for a higher value, the agent should be alerted that he or she could be implicated in a loan fraud
investigation and take appropriate steps of self-defense.
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Officers £

President Teresa Irwin 419-659-5151 tirwin@q1.net
. President-Elect Jim Kitchen 419-222-3040 jkitchen2@woh.rr.com
. Vice President Neal Obringer 419-991-2020 nealobringer@yahoo.com
: Past President Janet Kroeger 419-236-7894 jkroeger@woh.rr.com
Directors
Sandy Foreman 222-1212 sandyforealtor@wcoil.com
Belinda Glenn 222-3040 belindaglenn@juno.com
: Linda Stemen 222-1212 lindastemen@yahoo.com
+ Jill Resor 222-3040 resorje@bright.net
Tim Stanford 222-3040 tim_s@yocumrealty.com
: Steve Uncapher 222-0555 suncapher@embargmail.com
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MLS TIDBIT

There have beenafewkeyboxes t hat have become fijammedod recent
When this happens, the person who is assigned that keybox is billed $95.23 to pay for that keybox. Solution:
Only put keys on the key chain provided in the box.
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2009 ANNUAL GOLF OUTING

Lost Creek Country Club
2409 Lost Creek Boulevard
Lima, Ohio 45804

MONDAY, August 10, 2009

Golf & Dinner $50.00 Dinner OnIy $15.00 (includes tax & gratuity)

~» 18 Holes Buffet served from 5:00 i 6:00
s Y Cart Choice of Steak or Chicken
» 2 drink tickets Baked Potato

Salad

Rolls and Butter

Dessert

CALL YOUR TEAM/RESERVATIONS IN TODAY

12:00 SHOT-GUN START (Check-in by 11:30)

All are welcome! Mark your calendars and Register NOW!



JULY 2009

Sun Mon Tue Wed Thu Fri
1 1 3
BOARD
OFFICE
CLOSED
5 6 7 8 9 10 11
8:30 Meeting Membership
Board of Meeting
Directors
11:30 Lunch
12:00 Meeting
12 13 14 15 16 17 18
8:30 MLS
Committee
Meeting
19 20 21 22 23 24 25
26 27 28 29 30 31




